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Price Report and Trend Analysis
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and Greg Preston, State Statistician, Indiana Agricultural Statistics Service, West Lafayette, Indiana
Purdue University Cooperative Extension Service, West Lafayette, IN 47907
Survey Procedures and Response
Data for this survey was obtained by a mail survey 
of all known mills in Indiana that buy logs. This list 
is maintained in cooperation with the Forest 
Products Utilization & Marketing Program, Indiana 
Division of Forestry. The prices reported are for logs 
delivered to the log yards of the reporting mills. 
Approximate stumpage prices can be obtained by 
subtracting logging and hauling costs, Table 4, from 
the delivered sawlog and veneer log prices; however, 
see Caution below.
The survey was sent to 260 mills. One hundred 
and two mills reported useable data, compared to 63 
last year. Another 53 responded in some form but 
provided no data. Another 19 responded that they 
went out of business. This makes the overall response 
rate 67 percent, above last year’s return of 31 percent. 
After the initial mailing and one reminder postcard, 
a sub-sample of non-respondents was selected and 
were contacted by enumerators of the Indiana 
Agriculture Statistics Service. The Department of 
Forestry and Natural Resources pays for this 
assistance using funds from its John S. Wright 
Endowment.
The number of mills contributing price data for a 
specific product is shown in the fourth column in 
Tables 2 to 5. Seventy-one mills reported their 2005 
total board foot production, compared with 54 
reporting 2004 production. Twenty-seven mills 
reported producing 500 thousand board feet (MBF) 
or less, Figure 1. Total production for the reporting 
mills was 200 million board feet, 4 million less than 
in 2004. The largest mill responding reported over 18 
million board feet of output in 2005.
The price statistics by species and grade don’t 
include much data from small custom mills because 
most do not buy logs, or they pay a set price for all 
species and grades of pallet logs. They do report the 
cost of custom sawing. Thus, the custom sawing costs 
reported in Table 4 do not reflect the operating cost 
of large mills.
Caution
This report is intended to be used as an indication 
of price trends, not for the appraisal of logs or 
stumpage. This data is collected only once a year and 
log prices are constantly changing. Proper appraisal 
techniques by those familiar with market conditions 
on a day-by-day basis should be used to obtain 
Figure 1. Distribution of the 71 mills reporting 2005 level  
of production
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estimates of current market values for particular stands 
of timber or lots of logs. Because of the small number 
of mills reporting logging costs “stumpage prices” 
estimated from delivered log prices by deducting the 
average logging and hauling costs must be used with 
caution.
Hardwood Lumber Prices
Significant price adjustments occurred in hardwood 
lumber over the last year. There were signs of an 
economic slowdown over the summer going into the 
fall, but declines varied by sector. Major cost run-ups 
occurred in prices for almost all basic commodities, 
especially metals. Softwood dimension lumber and 
sheathing panels also had major price increases. These 
increases have been lost due to a slowdown in housing, 
and mill shut-downs are occurring to bring supply back 
in line with demand. Historically, hardwood lumber 
prices are less subject to major price cycles due to 
housing starts, but housing reportedly has become more 
of a factor. All three hardwood regions – Appalachian, 
Northern, and Southern – report that mills must rely 
on established customers to move output. 
Hardwood lumber price adjustments as of the end 
of September resulted from changes in consumer 
preferences as well as reduced construction. Red oak 
demand is down, reflected in an almost 14 percent 
drop from July 2005 to September 2006 in the FAS 
grade price with the premium included. The premium 
is charged for purchases of this grade only, instead of a 
mill run grade mix. There’s no obvious major factor 
causing the red oak fall off. White oak strengthened, 
increasing 10 percent over this period. The direction of 
change noted applied to all grades of red and white 
oak, reflecting a fundamental change in demand. 
There’s no evidence that timber supply is a factor in 
these price adjustments. The rise in black cherry 
lumber prices continued with a 3.6 percent increase in 
the FAS grade with the premium included. The lower 
grades also increased proportionately. Apparently, 
veneer mills are buying into the supply of what would 
otherwise be high-quality cherry sawlogs, increasing 
the supply of lower-grade lumber relative to the upper 
grades. Furniture manufacturers have had to adjust 
their lumber purchases accordingly. 
Both hard and soft maple lumber prices for FAS 
plus the premium declined by a little over 4 percent 
from July 2005 to September 2006. The lower grades 
also declined. Although ash prices declined, Figure 2, 
the decreases have not been as large as some analysts 
expected because of ash mortality due to the emerald 
ash borer (EAB). Log supplies increase ahead of EAB 
infected areas as landowners seek to beat the EAB by 
liquidating their standing stock. Once infested, ash 
mortality occurs slowly over a 3 to 5 year period. Once 
the dead trees are discovered in the woods, most are 
already stained and starting to decay. Increases in ash 
supply result primarily from timber sales already 
scheduled with ash marked for removal. Salvage 
operations to remove dead ash are significant only in 
urban areas.
Sawlog Prices
Sawlog prices, Table 2, generally reflect lumber price 
trends; however, sawlog prices change proportionally 
more than lumber prices. For example, if lumber prices 
change by 1 percent, sawlog prices would change by 
more than 1 percent. Overall log prices were much 
stronger than expected, given the slowing economy 
and declines in lumber prices for some species. It 
should be noted that responses to this survey come in 
over a period of several months. Thus, they reflect an 
average over this period. 
Black cherry log prices were down for the two top 
grades and up for the two lower grades. This is a 
pattern observed for other “hot species” and reflects 




Figure 2. Ash lumber price, 1990 to September 2006, 
Appalachian, (Hardwood Market Report, Memphis, TN)
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sorting of better logs for veneer log buyers. Black 
walnut sawlog prices were up for the three lower 
grades, but down for Prime. Hard and soft maple log 
prices were down, especially soft, declining 11 percent 
for prime grade logs. White oak prices were up about 
11 percent for the lower grades, but only 7 and 4 
percent for prime and No. 1’s. The demand for 
hardwood flooring, including the wider plank flooring, 
remains strong, driving up the price of larger diameter 
white oak logs. Red and black oak were both down 
based on a change in consumer preferences. Tulip 
(yellow) poplar was up except for No. 3 logs, most 
likely reflecting strong demand from millwork 
producers. 
Softwood Sawlogs
Interest in softwood logs remained strong within 
the purchase area of softwood mills, but not state wide; 
see bottom of Table 2. Eight mills reported pine prices, 
the same number as last year. The average pine price 
was $268 per MBF, an increase from $251 per MBF 
Doyle log scale last year. The average cedar price was 
$428 per MBF this year, compared to $369 last year. 
Innovative cedar processors continue to find niche 
markets to serve. 
Veneer Log Prices
The number of mills reporting veneer log prices  
was about the same as last year, Table 3. Average prices 
increased for almost all grades and sizes with black 
walnut and white oak showing the greatest increases. 
These species are regaining their historical consumer 
preference for furniture and cabinetry. During the run-
up of black walnut prices in the 1970s and early 1980s, 
large diameter prime grade logs led the way. As the 
supply of these logs declined, increasing prices further 
didn’t bring more into the market. This and the fall off 
in consumer preference led to significant price declines. 
This year’s increases for larger diameter premium 
grade black walnut may signal supply availability, as 
well as good demand based on consumer preferences. 
Implications
My colleagues in agriculture have trouble 
understanding what’s so about difficult about  
selling timber. They deal with domesticated grain  
and livestock, all genetically breed for specific 
characteristics desired by the marketplace and sold  
as commodities. This and the large volumes marketed 
make futures markets possible, allowing producers to 
hedge and speculators to speculate. My colleagues in 
the Hardwood Tree Improvement and Regeneration 
Center here at Purdue promise me that someday we’ll 
have domesticated temperate hardwood growing stock 
to “seed” our forests, but in the meantime it’s back to 
the reality of marketing what amounts to a highly 
variable specialty product, at least in the case of good 
timber stands. It’s correct to classify as commodities 
woods-run timber saleable only as pallet grade beech, 
cottonwood, elm, sycamore, gum, and other non-
premium species. There’s only a limited amount of 
marketing effort needed to “get rid of ” this kind of 
timber. But even in the poorest of stands, it’s common 
to find a rose among the thorns. Thus, it’s dangerous to 
say that there are cases where good timber marketing 
advice isn’t needed.
The other big problem is that even in the best of 
times it’s a rare day when the demand for all species 
and grades is strong. Imagine a farmer running the 
combine down a row of corn at harvest time and 
having to select which ears of corn to pick and which 
to leave. This would take some serious engineering to 
accomplish. Selecting which trees to harvest and which 
to leave is no less of a challenge. The easy answer is to 
let the timber buyer make a diameter limit cut. But, if 
you’re into timber for the long-haul this is the worst 
approach since you need to leave crop trees that will 
add value at an acceptable rate of financial return until 
the next harvest.
It’s always complex, but this year it’s even more 
challenging because of the variation in demand among 
the species and grades of timber (logs). The EAB threat 
adds an additional nuisance to the what-to-sell and 
what-to-leave quandary. As always it pays to get 
professional advice in making these decisions, even  
for smaller tracts. Small generally means the track is 
less than 10 acres. Prices remain strong enough to 
investigate what your timber might do in the market, 
but in some areas of Indiana sellers will be disappointed, 
especially if they have stands heavy to red oak. If 
they’re heavy to white oak, they’ll find strong interest. 
As always, the old saying that “it depends” applies.  
2006 Indiana Forest Products Price Report and Trend Analysis
4 Purdue University Cooperative Extension Service, West Lafayette, IN 47907
table 1. Hardwood Lumber prices, $ per thousand board feet (MBF), one-inch thick (4/4) Appalachian market 





















Ash FAS + Prem. 770 745 780 800 815 795 760 750 750
No. 1C 510 520 580 630 650 630 575 525 500
No. 2A 290 330 370 415 435 390 325 300 300
Basswood FAS + Prem. 730 745 745 760 760 760 775 775 775
No. 1C 370 405 405 415 415 415 415 415 415
No. 2A 210 210 210 210 210 210 210 210 210
Beech FAS 465 465 465 465 465 485 500 500 500
No. 1C 405 405 405 405 405 425 435 435 435
No. 2A 330 330 330 330 330 345 345 345 345
Cottonwood 
(Southern)
FAS 600 600 600 600 600 600 600 600 600
No. 1C 400 400 400 400 400 400 400 400 400
No. 2A 220 220 220 220 220 220 220 220 220
Cherry  
(North Central)
FAS + Prem. 2375 2545 2575 2590 2565 2385 2330 2470 2470
No. 1C 1060 1400 1530 1575 1575 1370 1320 1415 1415
No. 2A 450 615 720 775 775 670 625 700 700
Hickory FAS + Prem. 620 865 865 825 800 760 770 770 770
No. 1C 485 630 630 610 610 620 650 650 660
No. 2A 285 350 350 330 330 370 405 435 450
Hard Maple 
(unselected)
FAS + Prem. 1485 1405 1415 1445 1445 1655 1655 1625 1585
No. 1C 990 1000 1030 1115 1140 1270 1270 1205 1205
NO. 2A 475 435 505 565 600 670 670 620 620
soft Maple FAS + Prem. 990 1195 1255 1345 1375 1465 1450 1385 1400
No. 1C 580 600 630 750 770 885 845 770 770
No. 2A 295 290 310 385 405 435 385 300 300
White oak 
(plain)
FAS + Prem. 885 975 1110 1155 1180 1165 1165 1230 1280
No. 1C 530 600 700 730 740 660 590 580 590
No. 2A 440 480 555 565 515 385 415 410 430
red oak  
(plain)
FAS + Prem. 1175 1260 1280 1310 1290 1215 1155 1090 1050
No. 1C 740 800 845 865 835 675 665 625 625
No. 2A 555 575 635 635 580 480 510 500 510
Yellow Poplar FAS + Prem. 730 730 705 690 670 690 730 800 800
No. 1C 405 415 395 395 395 405 410 410 410
No. 2A 300 310 310 310 310 305 305 305 295
sycamore 
(Southern plain)
FAS 455 455 455 455 455 460 455 455 455
No. 1C 435 435 435 435 435 440 435 435 435
No. 2A 375 375 375 375 375 375 375 375 375
Black Walnut 
(steamed)
FAS 1745 1860 1885 1915 1965 2040 2040 2055 2080
No. 1C 860 900 930 950 980 1005 1030 1100 1155
No. 2A 425 480 505 520 580 625 670 760 850
2006 Indiana Forest Products Price Report and Trend Analysis
5Purdue University Cooperative Extension Service, West Lafayette, IN 47907
1 Standard error of the mean is given in parentheses





no. respon. Mean (s.e.)1 Median Change (%)
2005 2006 2005 2006 2005 2006 Mean Median
($/MBF) ($/MBF) ($/MBF)
White Ash
  Prime 300-625 27 32 522 (19.67) 433 (11.82) 550 440 -17.2 -20.0
  No. 1 200-525 25 35 403 (17.81) 350 (11.60) 400 350 -13.0 -12.5
  No. 2 150-360 27 34 293 (12.41) 266 (8.63) 300 250 -9.2 -16.7
  No. 3 100-300 22 29 221 (8.57) 209 (9.56) 220 200 -5.7 -9.1
Basswood
  Prime 100-500 23 21 363 (24.46) 327 (22.36) 375 300 -9.8 -20.0
  No. 1 100-400 21 24 279 (20.38) 283 (16.37) 300 265 1.5 -11.7
  No. 2 100-300 23 21 231 (9.85) 241 (12.78) 235 250 4.5 6.4
  No. 3 75-300 18 23 208 (7.51) 205 (11.63) 200 200 -1.6 0.0
Beech
  Prime 100-350 19 19 265 (16.88) 247 (12.75) 275 250 -6.6 -9.1
  No. 1 100-400 17 23 240 (13.64) 229 (12.36) 220 250 -4.4 13.6
  No. 2 100-250 18 20 219 (8.73) 208 (9.05) 220 200 -5.1 -9.1
  No. 3 100-300 16 19 206 (8.70) 213 (9.67) 200 200 3.3 0.0
Cottonwood
  Prime 150-220 12 10 187 (10.32) 188 (8.41) 180 200 0.7 11.1
  No. 1 100-220 10 13 182 (9.29) 181 (10.09) 180 180 -0.7 0.0
  No. 2 100-220 10 10 182 (9.29) 178 (12.00) 180 180 -2.2 0.0
  No. 3 75-220 10 14 182 (9.29) 180 (11.25) 180 200 -1.3 11.1
Cherry
  Prime 600-2000 28 36 1296 (65.87) 1222 (58.64) 1200 1200 -5.7 0.0
  No. 1 500-1750 27 39 1002 (60.06) 937 (45.03) 975 900 -6.5 -7.7
  No. 2 300-1250 29 34 607 (43.88) 654 (39.96) 525 600 7.8 14.3
  No. 3 100-800 28 34 312 (25.83) 357 (32.05) 300 300 14.2 0.0
elm
  Prime 160-300 16 11 214 (11.65) 217 (13.89) 200 200 1.4 0.0
  No. 1 150-300 14 12 211 (10.84) 205 (11.38) 200 200 -3.0 0.0
  No. 2 160-300 14 11 206 (9.32) 205 (10.48) 200 200 -.03 0.0
  No. 3 150-300 14 14 199 (8.64) 205 (9.71) 200 200 3.2 0.0
s. Hickory
  Prime 300-500 21 24 405 (20.09) 386 (15.32) 400 400 -2.2 0.0
  No. 1 200-500 23 30 333 (16.32) 350 (14.75) 300 350 5.1 16.7
  No. 2 150-450 24 28 259 (12.68) 270 (12.48) 250 250 4.0 0.0
  No. 3 100-350 19 25 219 (9.36) 214 (10.91) 200 200 -2.3 0.0
Hard Maple
  Prime 400-1500 28 32 950 (64.45) 963 (44.22) 1000 900 1.3 -10.0
  No. 1 350-1200 27 36 760 (51.62) 745 (34.82) 750 750 -2.0 0.0
  No. 2 180-900 28 33 477 (36.15) 524 (32.83) 400 525 9.9 31.3
  No. 3 100-750 26 31 292 (21.06) 291 (27.96) 260 240 -0.3 -7.7
soft Maple
  Prime 250-600 25 26 456 (24.89) 402 (20.45) 400 375 -11.9 -6.3
  No. 1 220-550 24 32 373 (22.22) 333 (15.79) 350 300 -10.8 -14.3
  No. 2 100-450 25 30 277 (11.60) 263 (14.47) 290 250 -4.9 -13.0
  No. 3 100-300 21 25 216 (8.41) 206 (10.94) 210 200 -4.7 -4.8
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1 Standard error of the mean is given in parentheses





no. respon. Mean (s.e.)1 Median Change (%)
2005 2006 2005 2006 2005 2006 Mean Median
($/MBF) ($/MBF) ($/MBF)
White oak
  Prime 400-1100 28 34 688 (37.12) 741 (31.56) 700 700 7.8 0.0
  No. 1 250-900 27 37 538 (25.97) 557 (25.09) 500 500 3.6 0.0
  No. 2 230-800 30 38 357 (16.41) 401 (22.56) 350 350 12.4 0.0
  No. 3 100-600 24 35 243 (10.66) 269 (18.57) 250 250 10.8 0.0
red oak
  Prime 400-900 30 37 743 (18.47) 701 (18.87) 750 700 -5.6 -6.7
  No. 1 250-750 28 37 579 (20.29) 535 (18.24) 600 500 -7.6 -16.7
  No. 2 250-600 29 36 370 (16.07) 379 (13.35) 350 375 2.3 7.1
  No. 3 100-400 26 34 241 (10.61) 255 (13.80) 250 250 5.8 0.0
Black oak
  Prime 300-900 25 31 649 (28.68) 631 (27.40) 650 650 -2.9 0.0
  No. 1 200-700 26 33 496 (30.39) 477 (24.87) 450 500 -3.9 11.1
  No. 2 150-600 27 32 333 (19.18) 335 (18.58) 300 300 0.6 0.0
  No. 3 100-400 23 29 239 (12.40) 238 (14.70) 235 200 -0.7 -14.9
tulip Poplar
  Prime 250-550 27 36 413 (11.99) 433 (11.47) 400 450 4.9 12.5
  No. 1 240-500 24 36 346 (14.72) 357 (11.46) 350 350 3.2 0.0
  No. 2 150-400 27 35 264 (10.86) 269 (9.87) 250 250 1.9 0.0
  No. 3 100-350 21 32 219 (9.96) 213 (9.74) 210 200 -2.6 -4.8
sycamore
  Prime 150-350 19 17 235 (12.03) 250 (14.73) 240 250 6.3 4.2
  No. 1 100-350 18 21 222 (12.14) 228 (12.39) 200 220 2.6 10.0
  No. 2 100-300 17 19 209 (9.16) 220 (12.33) 200 200 5.2 0.0
  No. 3 100-280 16 22 201 (7.77) 204 (8.49) 200 200 1.5 0.0
sweetgum
  Prime 150-450 15 12 223 (18.58) 226 (23.34) 200 200 1.4 0.0
  No. 1 100-450 14 15 220 (18.61) 213 (18.97) 200 200 -3.0 0.0
  No. 2 100-300 14 14 206 (6.69) 204 (11.84) 200 200 -1.0 0.0
  No. 3 150-300 13 15 198 (7.41) 214 (10.55) 200 200 7.8 0.0
Black Walnut
  Prime 600-2000 27 35 1248 (83.31) 1189 (49.42) 1200 1200 -4.7 0.0
  No. 1 400-1500 26 36 956 (46.93) 976 (43.16) 900 1000 2.2 11.1
  No. 2 300-1200 28 33 659 (49.01) 723 (39.77) 600 750 9.8 25.0
  No. 3 100-1000 28 32 370 (37.46) 408 (40.34) 300 335 10.2 11.7
softwood
  Pine 210-350 8 8 251 (22.69) 268 (16.45) 220 255 6.7 15.9
  Red cedar 200-500 5 8 369 (35.51) 428 (34.86) 300 460 16.0 54.2
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1 Standard error of the mean is given in parentheses (Continued)





no. respon. Mean (s.e.)1 Median Change (%)




   12-13 1000-3500 12 10 1950 (237.17) 2158 (270.17) 2000 2000 10.7 0.0
   14-15 1500-4750 12 11 2581 (322.03) 2914 (319.16) 2500 3000 12.9 20.0
   16-17 1500-5500 12 11 3525 (337.75) 3378 (407.55) 3250 3250 -4.2 0.0
   18-20 3000-7000 11 10 4414 (505.61) 4581 (432.97) 4500 4805 3.8 6.8
   21-23 3250-8000 10 9 4730 (615.19) 5676 (647.21) 4000 7000 20. 75.0
   24-28 3250-8500 9 9 5144 (808.82) 6467 (553.46) 4500 6750 25.7 50.0
   >28 3250-10000 8 6 5663 (1015.76) 7170 (955.62) 5000 8000 26.6 60.0
  select
   12-13 1000-1800 10 5 1475 (218.23) 1420 (180.0) 1500 1400 -3.7 -6.7
   14-15 1000-3200 10 6 1885 (251.00) 2167 (306.23) 2000 2500 14.9 25.0
   16-17 2000-3500 9 5 2511 (263.76) 2690 (293.43) 2800 2875 7.1 2.7
   18-20 2500-4000 9 5 2867 (287.23) 3300 (300.00) 2800 3500 15.1 25.0
   21-23 3000-4000 8 4 3200 (407.08) 3625 (239.36) 3400 4000 13.3 17.6
   24-28 4000-5000 7 5 3914 (583.68) 4000 (316.23) 3500 4000 2.2 14.3
   >28 4000-6000 6 3 4233 (847.22) 4667 (666.67) 3500 4000 10.2 14.3
White Oak
  Prime
   13-14 700-2000 7 9 1229 (156.93) 1385 (125.98) 1500 1500 12.7 0.0
   15-17 1200-2500 9 10 1650 (130.70) 1947 (116.64) 1600 2050 18.0 28.8
   18-20 1400-3000 9 10 2167 (161.59) 2427 (140.61) 2000 2510 12.0 25.5
   21-23 1800-3200 10 9 2850 (236.29) 2705 (151.92) 3000 2900 -5.1 -3.3
   24-28 1800-4000 8 8 3250 (313.39) 2987 (253.22) 3500 3000 -8.1 -14.3
   >28 2800-6000 7 5 3571 (539.27) 3800 (586.52) 3500 3100 6.4 -11.4
  Select
   13-14 800-1200 4 2 825 (193.11) 1000 (200.00) 800 800 21.2 0.0
   15-17 1000-1800 5 3 1120 (198.49) 1433 (233.33) 1150 1400 28. 21.7
   18-20 1200-2000 6 4 1267 (221.61) 1550 (206.16) 1200 1200 22.4 0.0
   21-23 1200-2500 7 3 1743 (313.86) 1900 (378.59) 1500 1600 9.0 6.7
   24-28 1500-3000 5 3 2140 (512.45) 2167 (440.96) 2150 1750 1.2 -18.6
   >28 1500-5000 5 3 2640 (776.27) 2833 (1092.91) 2150 1750 7.3 -18.6
red oak
  Prime
   16-17 800-1800 10 9 1230 (74.61) 1317 (111.84) 1200 1350 7.1 12.5
   18-20 1000-1800 9 8 1294 (81.84) 1419 (93.56) 1225 1500 9.6 22.4
   21-23 1050-1800 9 7 1378 (98.29) 1469 (98.13) 1350 1500 6.7 11.1
   24-28 1100-1900 9 5 1456 (117.98) 1598 (141.15) 1400 1600 9.8 14.0
   >28 1900-2000 8 2 1525 (166.64) 1950 (50.00) 1500 1900 27.9 26.7
  select
   16-17 800-1400 7 4 993 (65.85) 1100 (129.1) 1000 1000 10.8 0.0
   18-20 850-1400 6 4 1067 (72.65) 1138 (128.09) 1050 1000 6.6 -4.8
   21-23 900-1500 5 4 1180 (96.95) 1200 (147.20) 1150 1000 1.7 -13.0
   24-28 950-1600 6 3 1250 (120.42 1317 (192.21) 1200 1175 5.3 -2.1
   >28 1400-1800 5 2 1320 (182.76) 1600 (200.00) 1200 1400 21.2 16.7
2006 Indiana Forest Products Price Report and Trend Analysis





no. respon. Mean (s.e.)1 Median Change (%)




   16-20 1500-4500 11 9 2695 (353.20) 2876 (323.57) 2750 3383 6.7 23.0
   >20 2000-5000 10 8 3195 (391.89) 3431 (396.97) 3000 3900 7.4 30.0
  select
   16-20 1000-3000 9 4 2022 (287.12) 2000 (408.25) 2000 2000 0.0 0.0
   >20 1500-3500 9 4 2189 (340.93) 2425 (415.08) 2000 2200 10.8 10.0
Yellow Poplar
  Prime
   16-20 450-900 8 6 600 (65.47) 633 (64.12) 550 600 5.6 9.1
   >20 550-900 8 5 644 (83.69) 670 (64.42) 600 650 4.1 8.3
  select
   16-20 400-700 5 3 490 (81.24) 517 (92.80) 400 425 5.4 6.3
   >20 500-700 5 3 550 (116.19) 567 (66.67) 450 500 3.0 11.1
table 3. Prices paid for delivered veneer logs by Indiana veneer mills, May 2005 and May 2006. (continued)
Custom Costs
The average cost reported for custom sawing was 
$256 per MBF in 2006, up only $2 from 2005, Table 4. 
The mills reporting are primarily small “local” mills, 
many portable. Eight mills reported their cost per hour. 
The average was $61 with a range of $35 to $120. This 
range reflects a variety of types of operations from 
part-time hobby to full time contract mills. Average 
logging cost was $126 per MBF, up $11 from 2005. The 
reported cost of hauling increased as expected given 
higher fuel costs. The average was $73 per MBF 
compared to $55 in 2005. The calculated cost per MBF 
per mile increased to $1.43 from $1.01 in 2005. 
The reported average logging cost of $126 per MBF 
and a hauling cost of $72 per MBF for a 50 mile haul 
give a cost of $198 to put a thousand board feet of logs 
on a mill deck, compared to $166 per MBF in 2005. 
The average price paid for cant logs, i.e. logs sawn for 
pallet lumber, was $226, Table 5. This indicates a 
stumpage value of $60 per MBF for pallet logs, not 
much higher than the nickel-a-foot price that goes 
back many years.
table 4. Custom costs reported by Indiana mills, May 2005 and May 2006
Mean Median
no. responses 2006 range 2005 2006 2005 2006
Sawing  ($/MBF) 38 120-750 254 256 250 250
Sawing ($/Hour) 8 35-120 na 61 na 55
Logging  ($/MBF) 8 80-200 115 126 100 150
Hauling ($/MBF) 6 43-150 55 73 60 50
Distance (Miles) 9 20-160 73 43 50 30
$/MBF/Mile 5 0.83-2.5 1.01 1.43 1.00 1.48
$/Mile 2 2-3.5 na 2.75 na 3.5
 Miscellaneous Products
The average price paid for logs converted to pallet 
lumber, Table 5, was up $7 on a MBF basis to $226, and 
$5 on a tonnage basis. Pulp chip prices were up $3 to 
$20 per ton, while pulpwood stayed at $28 per ton. The 
IP mill in Terra Haute is still buying chips, but the 
potential still exists for it to close. Its closing will create 
problems for central Indiana sawmills similar to those 
experienced by mills in northern Indiana after the 
closing of a pulp mill in southern Michigan. Sawdust 
and bark prices were up. 
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Avg. stand real Price = 166.36 + 2.61 × t,
where,
t=1 for 1957, 2 for 1958, etc.
table 5. Prices of miscellaneous products reported by Indiana mills, May 2005 and May 2006, fob the 
producing mill.
Mean Median
no. responses 2006 range 2005 2006 2005 2006
Pallet logs, $/MBF 47 100-350 219 226 210 220
Pallet logs, $/ton 4 29.50-40 29 34 29 34
Pulpwood, $/ton 3 20-32 28 28 28 32
Pulp Chips, $/ton 12 4-27 17 20 18 20
Sawdust, $/ton 9 2-30 8 12 8.25 10
Sawdust, $/cu.yd. 10 1-10 3 4 2.75 3
Bark, $/ton 8 5-40 8 18 7.25 18
Bark, $/cu.yd. 17 3.50-12 7 7 6.13 6
Mixed, $/ton 2 10-12 na 11 na 11
Mixed, $/cu. yd. 2 1-2.50 10 2 10 1.75
Indiana Timber Price Index
The delivered log prices collected in the Indiana 
Forest Products Price Survey are used to calculate the 
delivered log value of typical stands of timber. This 
provides trend-line information that can be used to 
monitor long-term price trends for timber. The species 
distribution used to calculate the weighted averages are 
presented in Table 6. The log quality weights used are 
presented in Table 7. These weights are based primarily 
on the 1967 Forest Survey of Indiana.
The nominal (not deflated) price, columns 3 and 6 
of Table 8, are a weighted average of the delivered log 
prices reported in the price survey. The price indexes, 
columns 4 and 7, are the series of nominal prices 
divided by the price in 1957, the base year multiplied 
by 100. Thus, the index is the percentage of the 1957 
price. For example, the average price in 2006 was 804.6 
percent of the price in 1957 for the average stand. The 
real prices, columns 5 and 8 are the nominal prices 
deflated by the producer price index for finished goods 
with 1982 as the base year, Table 8, column 2. The real 
price series represents the purchasing power of dollars 
based on a 1982 market basket of finished producer 
goods. It’s this real price trend that is important for 
long-term investments like timber. 
Note that each year the previous year’s numbers are 
recalculated using the producer price index for the 
entire year. The price index used for the current year is 
the last one reported for the month when the analysis 
is conducted, August this year. You’ll see from this 
series that inflation this year is running at about 5 
percent. 
Average Stand
The nominal weighted average price increased 
slightly from $445.20 per MBF in 2005 to $447.5 in 
2006 for the average stand, Table 8, column 3. 
Remember that this series is based on delivered log 
prices, not stumpage prices. This is a 0.5 percent 
increase, Figure 3. The deflated or real price decreased 
from $286.5 per MBF to $276.1 a 3.6 percent decrease, 
Figure 3. This decrease pulled down the slope of the 
trend line for real prices only slightly. 
The new equation for the trend line for the 1957 to 
2006 period is as follows:
A linear trend line should be used to project timber 
prices, as discussed in greater detail in Purdue 
University Station Bulletin No. 148. Although it's easier 
to simply plug the average annual compound rate of 
increase value into the compound interest formula 
(exponential rate of increase), projections much over 
15 years give unrealistic results. Real prices can't 
increase exponentially for long periods of time. The 
market adjustments by using more substitutes for “real 
wood” and consumers being willing to accept 
substitutes.
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The real price increase stayed at 1.1 percent per 
annum. Thus, the purchasing power of hardwood 
timber assets in the long-run continues to exceed the 
rate of inflation by over 1 percent. But, we are six years 
past and almost 11 percent below the historical high in 
2000. It’s time to be looking for fundamental shifts in 
the hardwood timber economy. The first place to look 
for this information is the substitution of non-
temperate hardwoods for our species, especially for 
furniture produced in Asia, but also in the domestic 
furniture and cabinet industry. 
Quality Stand
The nominal weighted average price for the quality 
stand increased by 3.4 percent from $621.5 in 2005 to 
$642.7 in 2006, Table 8, column 6, and Figure 4. The 
average real price series for the quality stand decreased 
from 399.9 per MBF in 2005 to $396.5 in 2006, a 0.9 
percent decrease. 
The average annual compound rate of increase for 
the trend line declined from 1.50 percent per annum  
to 1.44, Figure 4.  The equation for the trend line is as 
follows: 
Avg. stand real Price = 197.92 + 4.33 × t
Thus, the contribution of the real price increase to 
the total financial return on a quality stand continues 
to be higher than for the average stand of timber in 
Indiana. However, as discussed for the average stand, 
we need to watch for fundamental shifts in the timber 
economy. The quality stand price is six years past and 
11.4 percent below the peak in 2000. 
table 6. Species composition of the Indiana timber 
price index for an average and a quality stand.
species Average stand Quality stand
Veneer species: (%) (%)
 White oak 13.4 21.0
 Red oak 15.1 20.0
 Hard maple 9.6 14.0
 Yellow poplar 7.5 9.0
 Black walnut 5.4 5.0
non-veneer species:
 White ash 5.8 3.1
 Basswood 1.5 3.1
 Beech 5.6 3.1
 Cottonwood 6.2 3.1
 Black cherry 0.8 3.1
 Elm 1.2 3.1
 Hickory 4.7 3.1
 Soft maple 6.7 3.1
 Black oak 11.4 3.1
 Sycamore 5.1 3.1
table 7. Log quality composition of the Indiana timber 
price index for an average and a quality stand.
Log  
Grade










logs (%) (%) (%) (%)
 Prime 1.0 0.0 7.0 0.0
 Select 3.0 0.0 13.0 0.0
sawlogs
 Prime 20.0 24.0 19.0 24.0
 No. 1 26.0 26.0 21.0 26.0
 No. 2 38.0 38.0 33.0 38.0
 No. 3 12.0 12.0 7.0 12.0
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table 8. Weighted average actual price, price index, and deflated price for an average and quality stand of timber in 
Indiana, 1971 to 2006.
















(1) (2) (3) (4) (5) (6) (7) (8)
($/MBF) ($/MBF) ($/MBF) ($/MBF)
1971 40.5 85.9 154.4 212.0 107.4 161.3 265.2
1972 41.8 90.2 162.2 215.8 112.2 168.5 268.4
1973 45.6 112.6 202.5 247.0 139.0 208.8 304.9
1974 52.6 135.3 243.3 257.3 170.2 255.7 323.7
1975 58.2 125.1 225.0 215.0 166.3 249.8 285.8
1976 60.8 133.6 240.2 219.7 172.7 259.4 284.1
1977 64.7 143.6 258.1 221.9 188.0 282.4 290.6
1978 69.8 181.7 326.1 260.3 234.9 352.9 336.6
1979 77.6 201.5 362.3 259.6 260.7 391.6 336.0
1980 88.0 207.8 373.6 236.1 309.3 464.5 351.5
1981 96.1 206.7 371.7 215.1 284.9 427.8 296.4
1982 100.0 196.8 353.8 196.8 277.3 416.5 277.3
1983 101.6 207.6 373.3 204.3 294.4 442.2 289.8
1984 103.7 235.8 424.0 227.4 322.7 484.6 311.2
1985 104.7 210.5 378.5 201.0 274.0 411.5 261.7
1986 103.2 223.6 402.0 216.6 312.2 468.9 302.5
1987 105.4 257.3 462.7 244.2 334.6 502.6 317.5
1988 108.0 262.1 471.3 242.7 345.9 519.6 320.3
1989 113.6 285.9 514.0 251.6 404.9 608.1 356.4
1990 119.2 288.3 518.3 241.8 397.9 597.6 333.8
1991 121.7 268.1 482.1 220.3 362.9 545.1 298.2
1992 123.2 293.4 527.6 238.2 417.6 627.1 338.9
1993 124.7 355.2 638.8 284.9 491.2 737.8 393.9
1994 125.5 364.8 655.9 290.6 507.4 762.1 404.3
1995 127.9 354.0 636.4 276.7 451.6 678.3 353.1
1996 131.3 337.7 607.1 257.2 495.4 744.0 377.3
1997 131.8 357.5 642.7 271.2 448.3 673.3 340.2
1998 130.7 391.1 703.3 299.3 501.7 753.5 383.9
1999 133.0 389.2 699.8 292.6 526.3 790.5 395.7
2000 138.0 426.5 766.9 309.1 617.6 927.5 447.5
2001 140.7 389.7 700.8 277.0 538.5 808.8 382.7
2002 138.9 410.7 738.4 295.7 561.2 842.9 404.0
2003 143.3 433.7 779.7 302.6 567.9 852.9 396.3
2004 148.5 452.2 813.1 304.5 625.1 938.9 421.0
2005 155.7 445.2 800.5 286.5 621.5 933.4 399.9
2006 162.1 447.5 804.6 276.1 642.7 965.3 396.5
1 Actual price deflated by Producer Price Index for Finished Goods, U.S. Dept. Commerce, 1982 base year.
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Figure 3. Average stand of timber, nominal, deflated, and trend line price series, 1957 to 2006
Figure 4. Quality stand of timber, nominal, deflated, and trend line price series 1957 to 2006









57 60 63 66 69 72 75 78 81 84 87 90 93 96 99 02 05
Nominal price
Real price 1982 $’s
Trend line, 1.1% per year
Nominal price
Real price 1982 $’s
Trend line, 1.4% per year
It is the policy of the Purdue University Cooperative Extension 
Service, David C. Petritz, Director, that all persons shall have 
equal opportunity and access to the programs and facilities 
without regard to race, color, sex, religion, national origin, 
age, marital status, parental status, sexual orientation, or 
disability. Purdue University is an Affirmative Action employer. 
This material may be available in alternative formats.
New 11/06
You can order or download materials on this and other  
topics at the Purdue Extension Education Store.
www.ces.purdue.edu/new
FNR-177-W 2006 Indiana Forest Products Price Report and Trend Analysis Purdue extension
